
Two partners - Antonio Per-
ini and Roberto Clauser - and 

a company that was established in 
2012 thanks to their 20-year expe-
rience in the precision mechan-
ics’ sector. Vero Project specializes 
in Erp solutions for the produc-
tion management and for the in-
terconnection to numerical con-
trols of machine tools. “But above 
all, we offer software systems that 
fully meet the standards for the 4.0 
industry and we are focussing to 
turnkey solutions, with a high rate 
of customization, able to guarantee 
a deep ef� ciency of the production 
cycle of our customers”, the own-
ers explained. 360-degree consulta-
tion is offered to the manufacturers 

of any type of mould: depending on 
weaknesses or strengths, the pro-
fessionals of Vero Project, from its 
of� ces in Brescia, Milano and An-
cona, provide the most suitable 
software solution. “We are not just 
suppliers, but strategic partners, 
who are entrusted with the produc-
tion numbers. For us, it is essential 
to guarantee a policy of con� denti-
ality in the analysis and, above all, in 
the interpretation of data. Our add-
ed value is the connotation as an 
onestop-shop-provider: customers 
turn to a single interlocutor, with-
out the need to resort to a num-
ber of different professionals.” Vero 
Project has quadrupled its turnover 
in its 8 years of existence, expand-

ing throughout Italy and abroad. 
The next objective? A more marked 
internationalization. 

The benefi ts of relying on strategic partners
Vero Project: custom solutions for the 4.0 industry 

Antonio Perini,
partner and administrator of Vero Project

dossier Lombardia 

Un’impresa dinamica, che offre soluzioni integrate e di-
versi� cate per l’approvvigionamento di farmaci e medical 
device a ospedali e Rsa. Ssh è un provider di “fornitura 
e servizi” per migliorare “ogni parte del processo”, come 
ci racconta Ettore Rossi, Ceo e co-founder. “Consideria-
mo i nostri clienti veri e propri partner con i quali studi-
are strategie personalizzate per migliorare sia la distribuz-
ione, sia la gestione delle spese delle strutture sanitarie”.  
Ci sono altre leve che rendono Ssh altamente competiti-
va e performante sul mercato: la prima è Ssh Lab, un ve-
ro e proprio incubatore di progetti sanitari per le aziende 
del settore a ognuna delle quali è dedicata una soluzione 
ad hoc per ottimizzare tempi, ordini, costi ed emergen-
cy stock. La seconda è Ssh Academy, la piattaforma inter-

amente dedicata alla formazione a distanza (Fad) all’Edu-
cazione Continua in Medicina (Ecm) e a MasterClass per 
medici e farmacisti ospedalieri. “Tecnologia al servizio di 
idee innovative, Ssh non segue il mercato, lo precede. Una 
realtà di grandissima esperienza con lo sguardo al futuro 
(eta media sotto 30 anni e il 60% sono donne). Ingredien-
ti che fanno di Ssh un partner imprescindibile e af� dabile 
per chi cerca soluzioni innovative nella distribuzione far-
maceutica ospedaliera”. 

Nuovi orizzonti per 
il settore sanitario
Da Ssh un modo ef� ciente 
e inedito di concepire la 
distribuzione farmaceutica

Ettore Rossi

dossier Lombardia 

The company works in tech-
nical-applicational consul-
tancy for the design, devel-

opment, manufacture and supply of 
products and systems for insulation 
and the dampening of vibrations 
and impact, for every industrial ap-
plication and in some specialised ci-
vilian environments, and � uid re-
tention, using certi� ed materials 
and processes. This is Pantecni-
ca’s (registered trademark) mission, 
a company led by Flavia and Da-
vide Fatigati, which, even during 
the pandemic, managed to achieve 
a number of important objectives. 
“We were authorised to stay open, 
even during lockdown, keeping that 
business continuity needed to work 
on commissions in the construction 
of metro-rail-tram vehicles and in 
aerospace and defence,” says Da-
vide Fatigati.
Even investments in R&D nev-
er stopped: “Among the many in-
novative projects we have support-
ed since the beginning, is Phononic 
Vibes, a spin-off from the Politec-
nico di Milano, developing metat-
echnology and products for sound 
and vibration dampening, some 
of which are nearly ready to be 
launched on the market.”
Completing their range of anti-vi-
bration systems, Pantecnica has 
patented a non-structural anti-seis-
mic device: “An in-depth market 
analysis highlighted the lack of ef-
fective devices protecting ma-
chinery and equipment de� ned as 
“non-structural” in case of earth-
quake. Pantecnica took a gamble 
and is developing its own Da� res 
(registered trademark), an anti-vi-
bration fastening device resistant to 
seismic activity” explains Fatigati. 
In the meantime, Pantecnica is 
testing an anti-seismic device for 
large equipment and machinery 
on site. It has already undergone 
tests using a vibrating table in the 
Eucentre in Pavia. The business 
based in Rho is also very active 
in the boating industry, where it 

is the leader in solutions aimed at 
guaranteeing vibration and sound 
comfort on board yachts and me-
ga yachts. Not only, but the com-
pany has deposited a patent for 
two innovative systems they pre-
sented at the Blue Economy Sum-
mit in Genova, the SonicBoat and 
the BubbleBoat, created to � ght 

against ‘fouling”, a phenomenon 
which takes place through the cre-
ation of a bio� lm � lled with para-
sitic organisms on any submerged 
object. Every year thousands of 
tonnes of expensive and toxic an-
ti-fouling paint is used to prevent 
this, negatively impacting the ma-
rine environment. 

Flavia and Davide Fatigati

Alive and kicking 
When technology meets sustainability 
solutions by Pantecnica are born 
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